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While every financially significant investment poses risks, the Minneapolis real 

estate market offers more opportunities than ever before. Whether you are an 

experienced real estate investor with a sophisticated and diverse portfolio, or a first-

time homebuyer contemplating the purchase of your first home, it’s important to 

educate yourself on the latest economic and real estate market trends, the basics 

of the home buying process and to understand the unique local market trends 

impacting your neighborhoods of interest. It’s also essential that you select a skilled 

an experienced real estate agent partner to help you navigate the process. 

Kevin Mullen and Sarah Sherman at Lakes Sotheby’s International Realty provide 

homebuyers with expert advice, accurate market and property information, prompt 

access to upcoming properties and the highest level of service and discretion. Seller 

and Buyer clients leverage our skilled and authoritative assessment of real estate 

opportunities, as well as exclusive access to some of the best properties on the 

market —many of which may never be available to the public on through MLS.

Kevin and Sarah{
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WHO’S
WORKING
FOR YOU?

KEVIN MULLEN
Luxury Real Estate Agent

Kevin believes in buying and selling real estate where 

he has lived, currently lives, or aspires to live. This is 

how he’s gained his extensive knowledge within the 

markets he services. Kevin has been the go-to partner 

to develop and employ marketing strategies for a 

number of elite developers-this speaks volumes of 

what he can do for you as an individual buyer. Kevin and 

his amazing wife Shana built a new home in Wayzata 

where they live with their two little girls Harper and Liv.

SARAH SHERMAN
Luxury Real Estate Agent

Sarah brings to the team an entrepreneurial energy and 

prides herself on a high-touch customer experience. 

Prior to joining Sotheby’s, Sarah spent nearly a decade 

building a boutique wine and spirits start-up distribution 

company before moving to Minneapolis in 2019 with 

her husband and two children. As the daughter of a 

real estate agent, Sarah learned early-on what being a 

customer focused agent means and how to negotiate 

with style.  She brings all this experience to her clients 

where she has developed a unique approach focused on 

service and results.
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YOU’RE
GETTING

MORE

L A K E S  S O T H E B Y ’ S  I N T E R N A T I O N A L  R E A L T Y

PROPERTY

SEARCH

ASSETS

EXTENSIVE PERSONAL NETWORK

Kevin’s roots run deep within the Twin Cities and 

surrounding suburbs. Born and raised as one of five in the 

western suburbs, he’s made lifelong connections that have 

only grown with him as he’s expanded his communities. 

Creating connections in each; strengthen his roots and in 

hope strengthening the community. 

Sarah, while not originally from Minnesota, married into a 

large Minnesotan family and feels like her new home has 

welcomed her with open arms. She has quickly put down 

her own roots that continue to grow with her two children 

and friends moving back to Minnesota. 

CUTTING EDGE ONLINE TOOLS

As a part of Sotheby’s, we are dedicated to innovating the 

real estate industry. Staying on top of marketing trends, 

digital media, and online platforms that can help streamline 

the process for our clients. We have sifted through the 

noise and utilize only those tools that enhance customer 

service and customer results. 

SOTHEBY’S WORLDWIDE PARTNER NETWORK

Built on centuries of tradition and dedicated to innovating 

the luxury real estate industry, Sotheby’s International 

Realty offers transformative experiences through a 

global network of exceptional agents. With 1,000 offices 

worldwide in 81 countries & territories and 25,000 sales 

associates we strive to deliver a lifestyle that caters to you.
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TOP 1%
OF REALTORS NATIONWIDE

15 YEARS
OF EXPERIENCE IN THE BUSINESS

UNMATCHED
LOCAL KNOWLEDGE

$100M
CLOSED/PENDING IN 2022
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7
STEPS OF

PROPERTY BUYING

ESSENTIALS
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PREPARE

SECURE FINANCING
Before starting your home search, it’s important to evaluate 
your financial situation, confirm your budget, familiarize 
yourself with mortgage options and schedule a meeting and 
secure pre-approval from one of our preferred lenders. This will 
help you conduct your search with confidence and negotiate 
your desired home successfully.

ESTABLISH YOUR BUDGET

As a general guideline, we recommend total monthly housing 

costs for your primary home, including mortgage payments, 

taxes, maintenance fees, insurance, interest charges and utilities, 

should not exceed 32 percent of your gross monthly household 

income. Many financial advisors also suggest that total monthly 

debt, including mortgage payments, credit card and car 

payments, should not exceed 40 percent of your gross monthly 

income.Those purchasing a real estate investment property 

should consult their tax accountant and financial advisor to 

understand tax and financial implications of their purchase.

CONFIRM DOWN PAYMENT

If your down payment amount is less than 20 percent of the 

total purchase price, you will need to purchase mortgage loan 

insurance that guarantees the debt against default. In most cases 

this will be added to the mortgage loan. (PMI)

CHECK YOUR CREDIT RATING

Your credit report plays an important role in your mortgage 

approval process and in determining the interest rate and 

other loan terms that a lender offers you. Before meeting with a 

potential lender, you may wish to confirm your credit rating so you 

have time to resolve any issues. You can contact Equifax Credit 

Information at 1.877.322.8228 or visit annualcreditreport.com for 

more information.

UNDERSTAND MORTGAGE BASICS

Interest Rates

Mortgage interest rates are fixed, variable or adjustable.

• Fixed: A fixed mortgage interest rate is a locked-in rate that  

 will not change for the term of the mortgage.

• Variable: A variable rate fluctuates pending market conditions  

 while the mortgage payment itself remains unchanged.

• Adjustable Mortgage Interest Rate: With an adjustable rate,   

 boththe interest rate and the mortgage payment change   

 based on market conditions.

MORTGAGE DETAILS

Open Mortgage: An open mortgage is flexible. You can typically 

pay off part of it or the entire amount at any time without 

penalty. This may be a good option if you plan to sell your home 

in the near future or if you intend to payoff a large sum of your 

mortgage loan.

Amortization

Amortization is the length of time the entire mortgage debt will be 

repaid. Many mortgages are amortized over 30 years, but shorter 

periods are available. The longer the amortization, the lower your 

scheduled mortgage payments, but the more interest you pay in 

the long run.

Conventional Vs. High Ratio Mortgages

• CONVENTIONAL MORTGAGE: A conventional mortgage is a   

 mortgage loan that is equal to, or less than, 80% of the lending

 value of the  property. The lending value is the property’s   

 purchase price ormarket value —whichever is less. For a   

 conventional mortgage,the down payment is at least 20% of   

 the purchase price or market value.

• HIGH-RATIO MORTGAGE: If your down payment is less   

 than 20% of the home price, you will typically need a high-ratio

 mortgage. A high-ratio mortgage usually requires mortgag

 loan insurance. Your lender may add the mortgage loan   

 insurance premium to your mortgage or ask you to pay it in full  

 upon closing depending on your scenario.

Mortgage Term

• The term is the length of time that the mortgage contract

 conditions, including interest rate, are fixed. The term can be   

 from six months up to 30 years.

• There are generally several term options for a mortgage and   

 it’s important to weigh the benefits and costs of each. A longer  

 term may allow you to plan ahead and protect you from  

  interest rate increases, but may not offer you flexibility, should  

 interest rates fall.

OPTIMIZING YOUR MORTGAGE

Work with your lender to optimize your mortgage payment 

schedule for your unique situation. Many primary homeowners 

aim to pay off their mortgages as quickly as possible, which can 

be achieved with more frequent installments. Your mortgage 

may also be structured to allow an increase in payments as cash 

flow permits, and there may be lump sum payment opportunities 

each year to be applied directly to the principal.

GET WRITTEN PRE-APPROVAL

• The term is the length of time that the mortgage contract

 conditions, including interest rate, are fixed. The term can be

 from six months up to 30 years.

• There are generally several term options for a mortgage and   

 it’s important to weigh the benefits and costs of each. A longer

 term may allow you to plan ahead and protect you from

 interest rate increases, but may not offer you flexibility, should  

 interest rates fall.
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DEFINE YOUR GOALS, NEEDS AND BUDGET

Prior to meeting, it’s important to clarify your budget, personal property preferences, and any anticipated life stage and lifestyle 

requirements that may impact the purchase of your home. As a starting point for your consultation, complete the worksheet to review 

with Kevin and Sarah.

BUDGET RANGE

TARGET BUDGET   MAXIMUM BUDGET

PREFERRED PROPERTY TYPE

 Single-Family Home:       Single Story        Two Story        Walkout

 Condo       Loft       Townhouse

PRIMARY PROPERTY USAGE

 Primary Family Home  Vacation/Secondary

 Investment/Revenue Property  Other

PROPERTY FEATURES    NEED  WANT

Ideal home square footage? 

Ideal lot size?

How many bedrooms?

How many bathrooms? 

How many office spaces?

How may garage stalls?

      YES  NO

Do you want bedrooms on same level?

Do you want a main level primary? 

Special features or uses?2 DEFINE
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LIFESTYLE AND LIFE STAGE

Most people aim to find a home and neighborhood that will meet their needs for the next five to 10 years. Kevin and Sarah can help you 

assess how your lifestyle may impact the property or neighborhood that is right for you.

How many people will be living in the home, and how many do you anticipate living in the home in the future?  

Please include ages and any indivisual needs.

How long do you plan on staying in this home?

Will you need a home that can accommodate different stages of life?2 DEFINE
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3 SELECT

SELECT YOUR REALTOR® 

A REALTOR® represents your interests when purchasing a 

home, one of the most significant financial investments you 

can make. For this reason, it’s essential to select an advisor with 

in-depth knowledge of the real estate market and specialized 

experience in the property types you are interested in. 

ABOUT KEVIN

When you hire Kevin to guide you through one of the most 

important decisions of your life, you get his full attention. 

Kevin believes in buying and selling real estate where he has 

lived, currently lives, or aspires to live. This is how he’s gained 

his extensive knowledge within the markets he services. Kevin 

has been the go-to partner to develop and employ marketing 

strategies for a number of elite developers-this speaks 

volumes of what he can do for you as an individual buyer. 

ABOUT SARAH

Sarah’s market knowledge, ties within her community, and 

experience in new construction give her clients an edge in the 

home buying process. She believes that buying a home is like 

match making and is determined to find her clients the perfect 

house. Sarah prides herself on providing high-touch customer 

experiences and is focused on quality service and results.

LOCAL EXPERTISE

Kevin and Sarah offer in-depth knowledge of the Minneapolis real 

estate market; from advice on condo buildings, historic homes 

and new construction homes and developments with the best 

potential return-on investment, to insight into the properties and 

neighborhoods that best match your life stage and lifestyle.

EXCLUSIVE ACCESS

In some areas of the market, many homes are sold within hours 

and days of being listed on MLS. Other properties are marketed 

exclusively and privately within the Sotheby’s International 

Realty network without ever being made available to the public. 

Our connection to over 12,000 associates worldwide gives you 

direct and priority access to real estate opportunities that would 

otherwise be difficult to view.

GLOBAL CONNECTIONS

With a network of over 600 offices in 45 countries, Sotheby’s 

International Realty provides unparalleled access to the global real 

estate market. We have the experience and contacts to facilitate 

international real estate transactions and to assist clients who 

wish to buy Minneapolis real estate from abroad.

REAL ESTATE SPECIALIZATION

Kevin and Sarah assist clients in the purchase of real estate in 

more than a dozen real estate categories: single-family homes, 

condos, townhomes and multiplexes, as well as properties that 

demand specialized knowledge such as historic homes, tear 

downs and new construction homes.

PROFESSIONAL SERVICE AND DISCRETION

Kevin and Sarah commit to providing you with confidential, 

knowledgeable and responsive service. We guarantee discretion, 

monitor and promptly deliver listings that meet your criteria, 

facilitate viewings and property tours according to your individual 

needs and schedule, and facilitate the negotiation and purchase 

of your home professionally.

SEAMLESS SALES & MARKETING

If buying a home depends on the sale of your current one, we make 

the process efficient and seamless. Our real estate marketing 

program reaches the most targeted and qualified buyers through 

exclusive international, national and local publications, as well 

as online marketing that generates over 506 million annual 

impressions.

SHARED 
EXPERIENCES

“Kevin’s professionalism and attention 
to our needs has truly made the buying/
selling experience fantastic. Kevin works 
extremely hard to get you what you want, 
he’s more than an exceptional Realtor.” 

—  Victoria  /  H H H H H
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4 SEARCH

CONDUCT YOUR HOME SEARCH

Once Kevin and Sarah have an understanding of your budget 

and property preferences, you can expect them to provide you 

with:

AUTOMATIC PROPERTY UPDATES

As soon as a property that meets your desirable home criteria 

comes on the market via MLS or through our other broker 

channels, you will receive an email alert to direct you to that listing.

ADVANCE ACCESS TO EXCLUSIVE PROPERTIES

In some neighborhoods, homes are sold within days, or even 

within hours, of being listed. Others are marketed and sold within 

a brokers network without ever being made available to the public. 

In some cases, Kevin and Sarah will be able to arrange for advance 

access to properties that are represented within their professional 

and company networks.

PROPERTY TOURS

Kevin and Sarah will schedule walk-throughs of properties 

matching your preferences and needs. You may also review 

properties on IdealCityLiving.com, SothebysRealty.com or by 

visiting open houses, then contact your Realtor to schedule a 

private tour, should there be one that matches your needs.

EVALUATION OF OPTIONS

It can be challenging to determine the fair market value of a 

home and to assess whether it is “good value” for its listed price 

or for your budget. Variables that impact the value of a home or 

property include its location, neighborhood, community plan, 

proximity to amenities, lot attributes, views, property size, interior 

and structural condition, construction type, age, unique features, 

and the current state of the local real estate market.

Kevin and Sarah will assist you in assessing the pros and cons 

of the home you are interested in, and provide insight on recent

comparable property sales so you have the information you 

need to place an offer and negotiate effectively.

19

SHARED 
EXPERIENCES

Kevin has been our agent for the past six years, 
through one sale and two condo purchases. One 
of the purchases was a short sale and was quite 
extended and complex. He was with us down to 

the wire and assisted us in meeting a deadline for 
the tax incentive available that year. With the sale 

and   purchase of a larger unit, we lost the unit 
we were hoping for and Kevin persisted until we 
found what we wanted. He knows the Twin Cities 

Metro area well and is open to working with 
buyers and sellers through any challenge they 

may encounter.” 

–  Eric & Gina  /  H H H H H

“I have had the opportunity to work with Kevin on 
a number of property transactions. Kevin is very 
hard working, dedicated and a true Real Estate 

professional.” 

—  Mark & Kristen  /  H H H H H



5SUBMIT

SUBMIT YOUR OFFER 

It’s important that you understand the documents crafted to 

prepare your offer. Prior to signing any documents Kevin and 

Sarah will walk you through the strategy and also the language 

of the offer documents. Some general considerations include:

LEGAL AND CONTRACTUAL OBLIGATIONS

In the state of Minnesota, an offer commits you to legal and 

contractual obligations as soon as the other party has accepted 

it. Prior to submitting an offer, Kevin and Sarah will ensure you are 

clear on the legal obligations you are undertaking, should the offer 

be accepted.

VALUATION

Prior to writing your offer, Kevin and Sarah will provide you with 

information on recent area sales, local market information and 

background on whether there are competitive bids, which will 

help you determine yourinitial offer as well as your target price for 

this specific home.

BACKGROUND RESEARCH

With some investigation, Kevin and Sarah may also be able to 

assess the Seller’s background and objectives for selling, which 

may assist you in crafting a competitive offer.

OFFER DETAILS

The details of an offer typically include: your legal name, the 

legal address of the property, the price you are offering to pay, 

inclusions (items in or around the home that you think are 

included in the sale should be specifically stated in your offer, such 

as appliances, lighting fixtures or window coverings), amount of 

your earnest money deposit, dates you take legal and physical 

possession of the home, contingencies upon which the contract 

becomes final (such as satisfactory home inspection report or 

financing approval), and the date the offer expires. Your offer is 

a legally binding document and will be prepared by a real estate 

professional.

PROFESSIONAL INSPECTION

Kevin and Sarah can advise you as to whether a professional 

inspection should be conducted prior to or after submitting your 

offer. This will depend on the proper ty age and type, and whether 

competitive bids are anticipated.

TIME FRAME

Ensure that any time frames indicated in your contract are 

realistic, particularly if your offer is still subject to securing a 

mortgage, a situation we advise against by ensuring you secure 

pre-approval in advance. Recent increases in market activity as 

well as increased vigilance by lenders may mean that mortgage 

approval requires more time.

SHARED 
EXPERIENCES

“Kevin sold a unit in my building for a record high 

price per square foot. He took it pretty well when 

that record was broken just a few short months 

later, because that was his sale too. Kevin’s track 

record in downtown Minneapolis speaks for itself, 

and his long list of satisfied clients makes  him an 

established high-end brand. You already know you 

want to work with him, the same way you know 

you’re gonna love your new convertible Mercedes 

with a trunk full of Ben & Jerry’s. Buckle up, and 

bring a spoon. You won’t be sorry. “ 

–  Jeff  /  H H H H H

“Kevin listed and sold my Lake Minnetonka 
home as I wanted to downsize. He also, helped 

me find and buy a townhouse that was perfect for 
me. I highly recommend Kevin Mullen if you are 
looking to buy or sell a home. He is very honest, 

very quick to respond, dedicated, works very hard 
for you, has good relationships with other agents 

and will get the job done. Give him a call!”

—  Susan  /  H H H H H
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6NEGOTIATE

Kevin and Sarah will help you evaluate and negotiate offers 

to potential sellers in order to protect your interests, and to 

ensure you are optimizing the price and conditions surrounding 

the purchase of your home.

PREPARATION

Depending on the situation, after submitting an offer you should 

be prepared to negotiate, not just on the initial price, but on all key 

factors impacting the sale of the home including earnest money, 

inclusions, dates for closing and possession. Ensure you know 

your budget and requirements prior to submitting your offer so 

you don’t commit to additional costs in the heat of the process. 

Kevin and Sarah will guide you in the process.

MULTIPLE OFFERS

In high-demand, low-inventory areas, you may find yourself 

bidding against other buyers. Some sellers in high demand niche 

markets may also intentionally list their home at a low price hoping 

to stimulate multiple offers. This doesn’t necessarily mean that 

the price will be bid up significantly over the asking price, but it 

does mean that due diligence is required on your part and the part 

of your REALTOR® to ensure the offer you submit is strategic, 

competitive and reflective of what are ultimately willing to pay for 

the property. 

Whether you are anticipating competition or not, you should be 

preapproved for your mortgage prior to your home search and 

well in advance of writing an offer. In a multiple offer situation, 

this will impact your ability to negotiate successfully, particularly 

if others making an offer are already preapproved. It also lets you 

know the maximum you can afford in what may be a stressful 

situation.

POTENTIAL RESPONSES

You can expect one of three responses to your offer:

•  Accepted as is: the deal is complete and once signed by the   

 seller, the offer becomes a binding legal contract.

•  Counter offer: the seller may make changes to your offer,   

 such as adjustments to the price, closing date or conditions.   

 You may accept the counter offer and close the deal by signing  

 the document. Or, you may make another counter offer back   

 to the seller.

•  Rejection of the offer: the seller may choose to reject the offer  

 and the sale will not go through.

OFFER ACCEPTANCE

Once both parties come to an agreement, negotiations conclude 

and you move on to the next steps in the buying process. You will 

have a set period of time in which to satisfy the contingencies 

agreed to in your contract, such as completing a satisfactor y 

home inspection report or securing financing. Only after your 

subjects/conditions are removed do you have a legally binding 

document.

SHARED 
EXPERIENCES

“Kevin was excellent to work with and was very 
knowledgeable about his industry, locations 

and the entire selling and purchasing process of 
our home. I encourage anyone and everyone to 
work with Kevin. It will be a great experience!” 

—  Richard  /  H H H H H

“Kevin is everything you’d want 
in a professional: responsive, extremely 

knowledgeable, passionate, and most importantly 
has a truly special ability to keep a pulse on 
the market. Another great quality is Kevin’s 
adaptability to wide array of clients.  In this 
instance Kevin identified a need within my 
business, had the vision to apply that to the 

available spaces in the location desired, and 
delivered. I would recommend Kevein on every 
level, buying/selling a home, leasing property, 
and tenant placement for building owners.” 

—  Avery  /  H H H H H
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7CLOSE

The closing or completion day is the day the you take legal 

possession of the property. From the moment of an accepted 

offer till the close date, Kevin and Sarah have a closing plan of 

action complete with a number of items:

PREPARATION

As this day nears, Kevin, Sarah and your lender will monitor the 

progress of your transaction to ensure there are no last minute 

issues that need to be dealt with.

CLOSING DAY

On closing day itself, legal property ownership is transferred to 

your name. Prior to the closing it is common to do a final walk 

through of the proper ty to ensure everything is in good working 

order before you take ownership. 

The mortgage amount is provided to the title company by 

your lender and you will receive a HUD Statement which is a 

breakdown of all the costs payable, including: balance owing, title 

fees, mortgage registration taxes and other closing costs. Your 

closer will pay the Seller’s title company, complete necessary 

documents and give you necessary documents needed in the 

event you wanted to homestead your new property.

On your closing day, your lender provides the mortgage money 

to your title company, you provide the down payment (minus 

your earnest money) as well as any remaining closing costs as 

discussed by your lender. The title company will register the home 

in your name and provide you a copy of the warranty deed to your 

new home.

SHARED 
EXPERIENCES

“I worked with Kevin to sell our home in 5th 
Avenue Lofts in Minneapolis. He got the home 

staged, cleaned and even had a local artist hang 
his work. He got our home looking incredible. 

He did an outstanding job positioning our home 
privately to the buyer and broker community 

that we received the   highest price possible.  He 
understands this market better than anyone. 
Professional. Highly communicative. Great 

service all around. I would recommend him to 
anyone looking to buy or sell in Minneapolis.” 

–  Nancy  /  H H H H H

 

“We worked with Kevin over the course of 
a couple of years to find a loft in the North 
Loop. Kevin’s patience and long-term view 

was important in allowing us to see the market, 
learn, decide what was important to us and 

then begin to make offers and a final selection.
Kevin helped us find   the right place and price 

we are THRILLED with our new home!” 

—  Eric & Gina  /  H H H H H

25



We are looking forward to working with you. To ensure a smooth 

transaction, we want to provide contact information for all the 

individuals that you may be working with through this process.

STAGER 

FIX Design Haus

Laurie Fleming, Owner / Designer / 612.09.9887

Laurie@FixDesignHaus.com

Stacy Johnson, Designer / 612.419.5807 

tacy@FixDesignHaus.com

FixDesignHaus.com

INSPECTOR 

Structure Tech / 952.915.6466 / StructureTech1.com

AmeriSpec / 952.854.5110 / Amerispec.com

TITLE COMPANY 

Title Nexus

500 Washington Ave S Suite 1035

Minneapolis, Depot Office Center

Deena Cole, Manager / 612.455.2580 x104

Deena@titlenexus.com

Tim Rayford, Closing Coordinator / 612.455.2580 x105

Tim@titlenexus.com

PAINTER

Varsity Painters / 952.938.3886 / varsitypainters.com 

Michael Neitzel / 651.442.2500

CONTRACTOR   

Reza Vedadi / 612.618.6403 / rezavedadi@yahoo.com

CLEANING SERVICES   

Grime Fighters Cleaning / Ann Hovland / 651.335.1071

Ali Clar’s Cleaning / Ali Linderman / 651.260.1544

ali.clar0629@gmail.com

PREFERRED FLOOR RESTORATION   

Dave’s Floor Sanding / 763.784.3000

Rhodes Hardwood / Dustin Rhodes / 612.839.6514

rhodeshardwoodflooring.com
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WHAT PAST CLIENTS 
ARE SAYING:

“Kevin is an exceptional realtor. Being new to the city, we needed to find a home within a very tight timeframe. Kevin 

was not only able to pinpoint the perfect home while negotiating a great deal - he also made it incredibly seamless for us. 

He consistently went above and beyond our expectations with his responsiveness, dedication and professionalism - even 

passing along recommended contacts for anything and everything we needed during the process. Kevin is a pleasure to 

work with, very knowledgeable and an invaluable asset to the buying and selling process.  We look forward to leveraging 

his expertise for all our future purchases. I can’t recommend him highly enough!” –  J.R. / H H H H H

“We used Kevin to purchase a loft downtown, as well as to sell our house in the suburbs a few years later when we were 

ready to sell that home. Kevin showed us lofts for five or six years before we finally were ready to relocate to the city, and 

never showed impatience with us in our process. He is  professional and has a good command of the market. We will use 

him again when we need a realtor.” –  Gina / H H H H H

“I have had the pleasure of working with Kevin to purchase a loft in the North Loop in 2014 and most recently, in Decem-

ber, to sell a single-family home in Eden Prairie. He did a great job of catering to my needs and guiding me through the 

process. He is very knowledgeable with regards to many different markets and incredibly responsive!” 

–  Aruna / H H H H H

“Kevin was excellent to work with and was very knowledgeable about his industry, locations and the entire selling and 

purchasing process of our home. I encourage anyone and everyone to work with Kevin. It will be a great experience!” 

–  Nancy / H H H H H

“Kevin helped us buy a house and sell a house! Both transactions uncluded complications and required strong negotiation 

skills and patience. Kevin delivered on both.”  –  Laurie / H H H H H
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PREFERRED VENDORS



T H A N K  Y O U
This Buyers Guide provides a general overview of our basic 

home buying essentials. To receive full-service support and real 

estate advice tailored to finding your next property, schedule a 

personalized and complimentary consultation today.

MULLENANDPARTNERS.COM

Kevin and Sarah{
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